
 

 

  

 

2011‐2012

Greater Alexandria Area Association 
of REALTORS, Inc.                         
Continuing Education 
8 classes each approved for 3.75 hrs of CE 

 



GreaterAlexandriaAreaAssociationRealtors,Inc. 

        8 classes, 5 speakers 

ALEXANDRIA HOLIDAY INN 
 (unless otherwise notified) 

 
 
Registration Deadline:  1 (one) week prior to any class   
All Registration fees must be paid with Registration. 
 

Registration and sign-in begins @ 8:00 am 

Includes Continental breakfast  8:00-8:30 

You will be on your own for lunch or Bag it (45 minutes) 

 

PLEASE MARK THE CLASSES YOU ARE REGISTERING FOR            See attached brochure about the speakers and class descriptions 
 

 

 

 

 

 

 

 

 

 

3.75 hrs. 
each 

Pricing:         per class/3.75 hrs. 
$30    GAAAR members 
$35   All other Association or non members 

 ALL registrations MUST be received the 
Friday before each class.  

 NON‐registered attendees will be charged 
$15 extra at the door. 

 If paying by Credit/Debit Card we will add 
and additional 3%. 

NAME: _____________________________________________________________________ 

RE LIC#:  ______________________________  COMPANY:  _____________________________ 

PHONE/EMAIL: ________________________________________ 

HOME ADDRESS: ______________________________________________________ 

___________________________________________________________ 

Credit Card Type: _______  Name as on Card: _____________________________________ 

Credit Card Account #: _______________________________  Exp. Date: ____  / ______ 

Security Code on Back:  __________   Billing house #: ___________   Zip Code:  __________ 

Sept.  22,  2011 

□   AM – LLC, Corp 

□   PM ‐  Forms  (new 
and changes) 

Oct. 20, 2011 

□   AM – Agency/Fair 
Housing/ Code of Ethics 

□   PM – Financing     
Today’s Buyer 

Feb. 22, 2012 

□   AM – Title 
Commitments, FGE’s & 
HUD‐1 

□    PM   Residential 
Leasing (mandatory 
DOC class 

March 14, 2012 

□   AM – E‐Marketing 101 

Not confirmed yet 
Apr. 18, 2012 
□    The Negotiator 

Nov. 2, 2011 

FREE 

2.5 hrs  CE 
  Flex Training 



 Septem
Limite
Corpor
Real E
hrs 
 
This cour
frequentl
and comm
which a r
paid; an t
negotiati
 
Old Fo
Traps-
Blanks
hrs 
This cour
MNAR f
transactio
avoided. 
able to se
on what i
in today’
 

 

 

About th
 Wayne 
2002 an

ber  22, 2011  
ed Liability
rations and 
Estate Agent

rse will examin
ly used to acquir
mercial real esta
real estate agent
the role of the re
ng a commercia

orms, New Fo
-2011 What G
s and Why   

rse will examin
forms frequently
ons and the peri
Today’s real es

erve buyers and
is contractually 
s ever changing

he Instructor: 
Gilbert becam

nd works the re

     Holiday I
y Companies
Partnershi
ts    3

e various legal e
re and hold resi
ate; the various 
t’s commission 
eal estate agent 
al real estate tran

Forms and Sa
Goes in the

  3

e both new and 
y used in real es
ils and pitfalls to
state agents will 

sellers after ins
required. A “m

g real estate mar

 

me a REALTOR
esidential real e

nn Alex 
s, 
ips for 
3.75 

entities 
dential 
entities to 
can be 
when 
nsaction. 

and 
e 
3.75 

revised 
tate 
o be 
be better 

struction 
must” class 

rket! 

R® in 
estate 

October 20, 
The Triple C

This course
agents a

structures o
and how it 

and cust
REALTORS
buyer and s
and includ

contractua
will review th
laws and sh

to preve
*This cours

H
 
Financing To

This cours
estate agent
contract for

will explain t
for deed a
review the

addition, va

2011  
Crown Real Est

 
e is designed to
a review of the 
of the REALTO
relates to their
tomers, the pu

S. It will also rev
seller agency l
ding fiduciary d
l relationship o
he federal and 
how real estate
nt discriminatio

rse meets the A
Housing require

oday’s Buyers
se is designed 
ts on the pros 
r deed financin
he differences
and a mortgag
ere associated
arious types of

tate*      3.75 h

o give real esta
principals and

OR code of Eth
r duties to clien
blic, and other
view the basic
law in Minneso
duties and the 
options. Lastly
state fair hous

e agents how b
on in the field.
Agency and Fa
rement. 

 3.75 h
to educate rea
and cons of us

ng. The instruc
s between cont
e financing an

d paperwork. In
f seller financin

hrs 

ate 
d 
hics 
nts 
r 
cs of 
ota 
5 
, it 
sing 
best 
 

Fair 

hrs 
al 
sing 

ctor 
tract 

nd 
n 
ng 

will be
assum
is imp

new loa
St

unders
and ho

to to
pape
bene

e addressed w
mption of existi
portant due to t
ans being writt
tudents will als
standing the re
ow this may be
oday’s buyer. 
rwork with be 
efits of rent to 

buyer and t

with a focus on 
ing financing. T
the fact that m
ten are FHA lo
so come away 
ent to own con
e a viable solu
The associate
reviewed and 
own for both th
the seller

the 
This 
any 

oans. 

cept 
ution 
ed 
the 
he 



 
February
Understan
HUD-1 Sta

Othe
lenders 
in real 
howeve
to unde

underst
of ti
and t

s

2011-201
Leasing *
3.75 hrs 
The cou

residen

agreem
iden
when

tenant 
process 
also cov

issu
l

content 
agents c
proces

be addre
can a

 
About the 
Lynn Leega
in 1985 in
attending 
for a larg
instructor

y 22, 2012 
nding Title Commi
tatements 3.7

er professional
and title comp
estate transac
er, it is impor
erstand the pro

represent th
tand the format
itle insurance 
the HUD-1 state
smooth transact

12 Real Estate M
**(Mandatory)*
 
urse is designe
real estate l

ntial propertie
the content of
ment, addenda a
ntify issues an
n working with 
agreement and 
will be covere
ver credit chec
ues when workin
landlords. Samp
will be discus
can assist and 
ss. Risk manage
essed along wit
assist when lan

 

Instructor: 
ard started her 
n residential sa
law school beca

ge real estate f
r for ProSource 

mitments, GFE’S an
75 hrs 

ls such as mor
panies are inv
ctions with bu
rtant for lice
ocess to adequ
hem. Licensees
ts and require
commitments, 
ement to facil
tions and clos

Module – Resident
** 

ed to introduc
licensee to le
es. It will ex
f the lease li
and disclosure
nd expertise n
the homeowner
rental applic
ed. The course
cks and fairho
ng with renter
ple lease agre
ssed along wit
manage the mo
ement measures
th how the lic
ndlords and te

have prob

real estate car
ales and after 
ame General Coun
firm. She was an
Educational Ser

nd 

 
rtgage 
volved 
uyers; 
ensees 
uately 
s will 
ements 
GFE’s 
litate 
sings. 

 
tial 

ce the 
easing 
xplore 
isting 
es and 
needed 
r. The 
cation 
e will 
ousing 
rs and 
eement 
th how 
ove-in 
s will 
censee 
enants 
blems. 

eer 

sel 
 
vices 

from 19
( Abou
     L
 
she ta
course
curric
served
the lo
associ
Presid
Associ
of the
curren
Vice P
Associ
from t
a Law 
School
in rea
strong 

April 18
   The N
This clas
prepare
today’s 
informa
represen
marketi
includes
their ski
their rea

Jim Dat
classes f
career i
manage
fro the M
served a
about e
Jim curr
in the N
is accur

994-2002 where 
ut the Instruct
Lynn Leegard   

aught a variety
es including th
culum. She has 
d on many of th
ocal, state and
iations. In 200
dent of the Min
iation of REALT
e Year in 2005.
ntly the Region
President for t
iation of REAKT
the University 
Degree from Ha
l of Law. Lynn 
al estate devel
passion for Sen

8, 2012 
Negotiator       3.7
ss is designed to he
e their skills to prov
buyers and sellers.
ation to include in t
ntation agreement
ing techniques and
s a wealth of inform
ills to help ensure t
al estate clients an

    About th
talo has been teac
for over 25 years. J
n 1972, since then 
ed, taught hundred
Minnesota Associa
as Chair of Professi
every other commit
rently is a licensed 
Northwest Suburbs 
racy and profession

 >>>>> 
tor: 
Cont) 

y of real estat
he pre-licensin
chaired and 
he committees a
d national 
04 she was the 
nnesota 
TORS and REALTO
. Lynn is 
n 8 2011 Region
the National 
TIRS. Lynn has 
of Minnesota a
amline Universi
currently work
lopment and has
nior Housing.

75 hrs 
elp real estate licen
vide the optimum s
. It will review pert
the listing contract 
t as well as explorin
d required disclosur
mation to help age
they care meeting t
d customers. 

he Instructor: 
hing continuing ed
Jim began his real e
he has owned his o
ds of classes, served
ation of REALTORS (
ional Standards, an
ttee for either MNA
REALTOR and activ
of the Twin Cities. 
nalism in our indust

 
 
 
 
 

te 
ng 

at 

OR 

nal 

BA 
and 
ity 
ks 
s a 

nsees better 
ervice to 
tinent 
and buyer 
ng online 
re. This class 
nts polish 
the needs of 

ducation 
estate 
own firm, 
d as Director 
(MNAR), 
nd just 
AR or MAAR. 
vely selling 
His passion 
try.  

 
 
 

March  14, 20
E-Marketing 101 
 
Social media i
communicatin
enhanced ave
market their s
class will offe
for real estate
generation to
be in a better
using social m
 

About the Instr

Rob Mehta brin
to his classroom
real estate indu
broker/ower a
Banker Burnet.
Leadership Aca
State President
Academy (the 
Area associatio
of the Year and
and executive c
board member
of the Governm
November, he 
Presidential Lia
Issues Forum.
Rob’s areas of 
topics related t
media, busines
international re
association lea

012 
1     3.75 hrs 

is changing the w
ng. Internet tools
enues for real est
services to buyer
r instruction of e
e agents to use w
o offer a higher le
r position to offer
media. 

 
ructor: 

ngs both agent and
m. His experience s
ustry, including 8 y
nd currently as a m
. Rob is a 2009 grad
ademy, 2009 Minn
t, 2005 graduate o
leadership academ
on of REALTORS®), 
d he has served on 
committee for ARE
r for both MNAR an
mental Affairs Com
was installed as th
aison to the Techno

expertise in the cla
to agency and fair 
ss development, et
eal estate, brokera
dership and gover

way the world is 
s are offering 
tate agents to 
rs and sellers. Thi
ffective methods

with today’s new 
evel of service and
r real estate advic

d broker experienc
spans 14 years in t
years as a 
manager for Coldwe
duate of the NSR 
esota Association 
f the Compass 

my of the Minneapo
2003 RE.MAX Brok
the national board
EAA. He is currently
nd NAR and vice‐ch

mmittee at MNAR. I
he 2011 NAR 
ology and Business

assroom include 
housing, social 
thics, technology, 
age management a
nance. 

s 
s 

d 
ce 

e 
he 

ell 

olis 
ker 
d 
y a 
hair 
n 

s 

nd 


